grenx 3D action plan
Checklist
1.___ First 48 hours enroll as a distributor, buy product 1,2 or 3 boxes.

          Or, start with the 6 box Power Pack( includes 20 free share kits)

2.___ Activate by signing up for monthly autoship for at least one box.

         (Hint: If you’re building a business, consider at least 3 boxes. 

         Two to consume and maximize the compensation plan, and 1 for sharing.

         Or, for a super fast start autoship with the 6 box Power Pack)
3.___ Make a list of 100 names of contacts using the memory jogger.

4.___ Start contacting your family, friends and acquaintances on your list.

          (Hint use your sponsor to help you conference call, or visit in person.

          If he or she is not available, then use their sponsor to help you.  Do

          this until you have sponsored at least 3 new distributors)

5.___ Write down in your planner why your in this business.  Begin reading

          the book “How To Bend, Create, And Plan Your Future”.  You will
          learn to think, plan and focus in new and exciting ways.

          (Hint: Fortune 500 companies hire Dr. Hendrix again and again to help them 

          create a bigger future and achieve more.  These same techniques and principles   

          teach and inspire us in new and exciting ways.)     

6.___Learn about the product and the markets we are penetrating from the grenx

         website, and from your sponsor.  Once you realize the enormous potential

         we have right in front of us, you will be totally charged!! 
7.___Learn the compensation plan from the grenx website, and from your sponsor.

         This plan is extremely rewarding.  Think Big!!  You have an incredible   

         opportunity to financially change your life forever.  

8.___ Become familiar with the back office, the Invite And Discover page, and

          the How To Build, Grow And Duplicate page at the grenx website.

9.___Teach every distributor you sponsor to understand the 3D Principles and to follow
         this same checklist.  Remember simplicity and duplication.  If they are a customer

         or preferred customer, make sure they are given the customer service number. 
         They can answer a lot of questions or solve problems that may develop, thus
         saving you lots of time.


10.__ Plug in—Make sure to take advantage of conference calls, home meetings and 
          events.  Have fun!! Work hard and stay with it. If you do, you will reach your goals.    
